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CAUTIONARY STATEMENT
Disclaimer: This presentation has been prepared by Anglo American plc (“Anglo American”) and comprises the written materials/slides for a presentation concerning Anglo American. By attending this presentation 

and/or reviewing the slides you agree to be bound by the following conditions. The distribution of this document in certain jurisdictions may be restricted by law and persons into whose possession this document 

comes should inform themselves about, and observe, any such restrictions.

This presentation is for information purposes only and does not constitute an offer to sell or the solicitation, inducement or an offer to buy shares in Anglo American or any other securities. Further, it does not 

constitute a recommendation by Anglo American or any other party to sell or buy shares in Anglo American or any other securities and should not be treated as giving investment, legal, accounting, regulatory, 

taxation or other advice.

No representation or warranty, either express or implied, is provided in relation to the accuracy, completeness or reliability of the information contain herein. None of Anglo American, its affiliates, advisors or 

representatives shall have any liability whatsoever (in negligence or otherwise) for any loss howsoever arising from any use of this material or otherwise in connection with this material. 

Forward-looking statements

This presentation includes forward-looking statements. All statements other than statements of historical facts included in this presentation, including, without limitation, those regarding Anglo American’s financial 

position, business, acquisition and divestment strategy, dividend policy, plans and objectives of management for future operations (including development plans and objectives relating to Anglo American’s products, 

production forecasts and reserve and resource positions), are forward-looking statements. By their nature, such forward-looking statements involve known and unknown risks, uncertainties and other factors which 

may cause the actual results, performance or achievements of Anglo American, or industry results, to be materially different from any future results, performance or achievements expressed or implied by such 

forward-looking statements.

Such forward-looking statements are based on numerous assumptions regarding Anglo American’s present and future business strategies and the environment in which Anglo American will operate in the future. 

Important factors that could cause Anglo American’s actual results, performance or achievements to differ materially from those in the forward-looking statements include, among others, levels of actual production 

during any period, levels of global demand and commodity market prices, mineral resource exploration and development capabilities, recovery rates and other operational capabilities, the availability of mining and 

processing equipment, the ability to produce and transport products profitably, the availability of transport infrastructure, the impact of foreign currency exchange rates on market prices and operating costs, the 

availability of sufficient credit, the effects of inflation, political uncertainty and economic conditions in relevant areas of the world, the actions of competitors, activities by governmental authorities such as permitting 

and changes in taxation or safety, health, environmental or other types of regulation in the countries where Anglo American operates, conflicts over land and resource ownership rights and such other risk factors 

identified in Anglo American’s most recent Annual Report. Forward-looking statements should, therefore, be construed in light of such risk factors and undue reliance should not be placed on forward-looking 

statements. These forward-looking statements speak only as of the date of this presentation. Anglo American expressly disclaims any obligation or undertaking (except as required by applicable law, the City Code 

on Takeovers and Mergers (the “Takeover Code”), the UK Listing Rules, the Disclosure and Transparency Rules of the Financial Conduct Authority, the Listings Requirements of the securities exchange of the JSE 

Limited in South Africa, the SIX Swiss Exchange, the Botswana Stock Exchange and the Namibian Stock Exchange and any other applicable regulations) to release publicly any updates or revisions to any forward-

looking statement contained herein to reflect any change in Anglo American’s expectations with regard thereto or any change in events, conditions or circumstances on which any such statement is based.

Nothing in this presentation should be interpreted to mean that future earnings per share of Anglo American will necessarily match or exceed its historical published earnings per share.

Certain statistical and other information about Anglo American included in this presentation is sourced from publicly available third party sources. As such it has not been independently verified and presents the 

views of those third parties, but may not necessarily correspond to the views held by Anglo American and Anglo American expressly disclaims any responsibility for, or liability in respect of, such information.

No Investment Advice

This presentation has been prepared without reference to your particular investment objectives, financial situation, taxation position and particular needs. It is important that you view this presentation in its entirety. If 

you are in any doubt in relation to these matters, you should consult your stockbroker, bank manager, solicitor, accountant, taxation adviser or other independent financial adviser (where applicable, as authorised 

under the Financial Services and Markets Act 2000 in the UK, or in South Africa, under the Financial Advisory and Intermediary Services Act 37 of 2002).

Alternative Performance Measures

Throughout this presentation a range of financial and non-financial measures are used to assess our performance, including a number of financial measures that are not defined or specified under IFRS (International 

Financial Reporting Standards), which are termed ‘Alternative Performance Measures’ (APMs). Management uses these measures to monitor the Group’s financial performance alongside IFRS measures to improve 

the comparability of information between reporting periods and business units. These APMs should be considered in addition to, and not as a substitute for, or as superior to, measures of financial performance, 

financial position or cash flows reported in accordance with IFRS. APMs are not uniformly defined by all companies, including those in the Group’s industry. Accordingly, it may not be comparable with similarly titled 

measures and disclosures by other companies.
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WORLD-CLASS CAPABILITIES, GLOBAL FOOTPRINT

World-class capabilities

Iron Ore Brazil 

Minas Rio mine

Acu port

Value-In-Use laboratory

Price Risk Management

Market Intelligence

Integrated sales & operations planning

Freight desk

Performance management

Global footprint

Kumba Iron Ore

Sishen and Kolomela mines

Saldanha port

European Marketing Hub

London, UK

Asia-Pacific Marketing Hub

Singapore

Shanghai Marketing Office

China
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FOCUS ON QUALITY

H1 2019 Average Fe content comparison (%)12019 Export volumes (Wet Mt)1,2
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BHPRio Tinto Vale FMG

273-286

320-330

Anglo 

American

277-302

65-66
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American3

Vale Rio Tinto BHP FMG

65.2
64.6

60.8 60.7

57.7
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PREMIUM PRODUCTS WITH UNIQUE ADVANTAGES

ApplicationsKumba: lump

64-65.2% Fe grade

Superior physical qualities

Kumba: fines

Minas-Rio: pellet feed

Unique advantages

63.2-64.6% Fe grade

Coarseness: excellent sintering properties

66-68% Fe grade

Ultra-low contaminant levels

Direct charge ore

Sintering

Sintering

Pelletising
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STRUCTURAL CHANGES SUPPORT QUALITY PREMIUMS

2015
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16 17 20 21 22

61

2014 2015 Japan2016 2017 2018

6

EU-28

Annual average

Tighter emissions standards

Escalating sinter costs

Sinter displaced by lump

~250Mt steel capacity reduction

Bigger blast furnaces

Steel industry consolidation

>2000m3 1000-1999m3 <1000m3

Lump premium (Platts, US$/dmtu)4 Beijing air quality (PM 2.5)4

62% vs 65% premium (Platts, %)4 China blast furnace size 4,5 (%)
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RIGHT PRODUCTS, RIGHT CUSTOMERS, RIGHT TIME

Integrated Sales and Operational Planning (ISOP)

Blending intermediate products to meet 

customer Si & Al requirements

Optimising quality vs volume trade-off

Upgrade product portfolio, phasing out 

65.5% Fe product

Blend Kumba fines with Minas-Rio pellet 

feed: creating high grade sinter feed

Kumba Minas-Rio Kumba + Minas-Rio

Continuous focus 2019 Study in progress
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EVOLVING GLOBAL IRON ORE CUSTOMER BASE

68%

19%

11%

2%

1%

50%

14%

23%

10%

3%

2012 H1 2019
55%

10%

15%

15%

5%

2024F

Customer base increasingly diversified

Increasing China share of seaborne iron ore market

66%

34%

70%

30%

2012 H1 2019

72%

28%

2024F

China MENAOther Asia Japan & Korea Europe

China RoW
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81

108

15

Platts 62%

3
9

MARKETING SUPPORTING PRICE PREMIUM BENEFITS

6

12
11

17

21

6

2015 H1 20192016 20182017

Kumba price premium ($/t vs Platts 62% index) Kumba realised price H1 2019 ($/t, FOB, dry)

Minas-Rio realised price H1 2019 ($/t, FOB, wet)

72
92

11
8

Platts 62%

1

Pellet feed premium 

(MB66-P62)

Freight

Freight

Moisture

Marketing activity:

$3/t premium

$5/t timing

Lump premium 

(~68% of product)

Marketing activity:

$3/t premium

$6/t timing

Fe grade premium 

(66.9% vs 66%)

Fe grade premium 

(64.3% vs 62%)

Dry: $101/t

Timing 

benefit
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PREMIUM QUALITY AND PREMIUM CUSTOMERS:

DRIVING PREMIUM PRICES

72

63

61

56

37FMG

Anglo American

Rio Tinto

BHP

Vale

106

85

85

83

73

Anglo American

Vale

Rio Tinto

BHP

FMG

2018 realised FOB price6 ($/t) H1 2019 realised FOB price6 ($/t)
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FOOTNOTES

1. Source: Company reports, Wood Mackenzie.

2. Rio Tinto: CY2019 guidance range; BHP, FMG: Jun 2019-Jul 2020 guidance range; Vale: Estimated export volumes; Anglo American: Kumba volumes on 

dry basis.

3. Kumba: 64.3% Fe; Minas-Rio: 66.9% Fe.

4. Source: Beijing Urban Master Plan, 2030; CISA, MIIT, Wood Mackenzie; WSA, CRU.

5. CISA member mills only.

6. Source: Company reports, Wood Mackenzie, excluding pellets. Anglo American weighted average price on dry basis.


